
	  

 
Edgewater Acquires Zero2Ten, Inc. 
Microsoft Dynamics Cloud Partner of the Year will Expand 
Offerings to Manufacturers, Further Strengthen Microsoft Practice 
 
Wakefield, MA – March 16, 2015 – Edgewater Technology, Inc. ("Edgewater") 
(NASDAQ: EDGW), a leading consulting firm that brings a blend of classic and product-
based consulting services to its clients, today announced that it has acquired Georgia-
based Zero2Ten, Inc. ("Zero2Ten"), an award-winning Microsoft Dynamics CRM 
partner. 
 
Zero2Ten will join Edgewater Fullscope, a wholly-owned subsidiary of Edgewater and 
leading provider of Microsoft Dynamics AX ERP and CRM solutions and services, to 
offer easy to use, innovative Microsoft solutions and cloud-based services to 
manufacturers of all sizes. The acquisition was completed after the close of business on 
March 13, 2015. Zero2Ten's operating results will be combined with those of 
Edgewater's beginning on March 16, 2015. 
 
Known as one of the first organizations to embrace Microsoft Dynamics CRM's move to 
the cloud, Zero2Ten has been recognized as a CRM online market leader and innovator 
since its inception. Such recognitions include: 
 
• 2014 Microsoft Dynamics Cloud Partner of the Year 
• 2014 Winner of Two Customer Excellence CRM Awards 
• 2013 Microsoft UK Partner of the Year finalist 
• 2012 Microsoft Dynamics Cloud Partner of the Year 
• 2011 Microsoft Dynamics Cloud Partner of the Year 
 
"With Zero2Ten, Edgewater Fullscope will have one of our strongest Microsoft 
Dynamics manufacturing offerings, providing customers with a strategic path that is 
aligned with Microsoft's vision for business applications in the cloud," said Neil 
Holloway, Corporate Vice President, Sales, Microsoft Dynamics. "This move creates 
exciting short- and long-term opportunities for Microsoft, the new extended Edgewater 
Fullscope team, and our current and prospective manufacturing customers by providing a 
complete Microsoft Dynamics solution -- one that is ready to bring customers into the 
future." 
 
A leading Microsoft Dynamics CRM Partner with over 800 clients worldwide, Zero2Ten 
has combined a unique customer engagement lifecycle with a rapid deployment 
methodology featuring a structured adoption and continual learning offering for its  
customers.  Zero2Ten focuses on manufacturers and offers several options, including 
strategic intellectual property (IP) offerings and hosted services and licenses, to help 
them mitigate the risks often associated with typical CRM projects. 



	  
 
"Combining Zero2Ten with Edgewater Fullscope will help build critical mass in the 
evolving Microsoft Dynamics partner channel, as well as speed our delivery of cloud-
based offerings to the manufacturing market," said Edgewater Fullscope Senior Vice 
President Russell Smith. "We are excited about Zero2Ten's innovative approach to 
minimize risk and simplify CRM Online projects, and we look forward to leveraging a 
similar strategy in other areas of our Microsoft practice. When you combine an award-
winning CRM Cloud partner and award-winning ERP partner, the result is clearly a 
winning situation for our customers, employees, partners and investors." 
 
"We are excited about the opportunity to join forces with Edgewater Fullscope," stated 
Paul Colella, CEO of Zero2Ten. "By bringing together two of the most respected 
organizations in the Microsoft Dynamics partner community, our combined team can 
provide truly integrated solutions that leverage the entire Microsoft stack. In addition, our 
shared commitment to leverage the power of Microsoft Dynamics solutions to 
manufacturers makes this a natural fit. We look forward to further expanding Microsoft's 
cloud-based services and solutions to bring value to our manufacturing customers across 
the globe." 
 
Blue Beacon Capital served as advisor to Zero2Ten on this transaction, and Ridgecrest 
Advisors served as an advisor to Edgewater. 
 
About Edgewater 
Edgewater Technology, Inc. (NASDAQ: EDGW) is a strategic consulting firm delivering 
a blend of classic and product-based consulting services. Edgewater addresses the market 
both vertically by industry and horizontally by product and technology specialty, 
providing its client base with a wide range of business and technology solutions. As one 
of the largest IT consulting firms based in New England, the company works with clients 
to reduce costs, improve processes and increase revenue through the judicious use of 
technology. Edgewater's brand names include Edgewater Technology, Edgewater Ranzal 
and Edgewater Fullscope. To learn more, please visit www.edgewater.com. 
 


